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ABOUT
THE COMPANY

M/s Balaji Naturocare Private Limited, a Company Incorporates Under the Companies Act,1956,having its
Registration No. CIN — U24290GJ2021PTC127632 and Registers Office at 610,Aviraj Pinnacle, Nr. Osia
Mall , Opp. Karnawati-4,Lambha-vatva Road, Narol, Ahmedabad,Gujarat-382440. Herein after referred
to as the company. We have taken immense pleasure in introducing first ever Retail concept with maximum
benefit for customers. The Company is engaged into the business of direct selling through its Direct Seller
and Retail Outlets as stated in the Object Clauses of memorandum of Association of the Company.

The Company having GST/Sales Tax/Vat, Income Tax, TDS and other License as may be required as per the
law/regulation/Guidelines of its Principle place of Business and GST/Sales Tax/Vat and other license for each
retail outlets at various states in India. The Company is also having Own Trademark to Promote the
Products For Sale/Direct Selling Business and trademark identifies the company with the goods to be sold
or supplied.

Our Company was engaged in the Business Of Direct Selling .Direct Selling refers to the Selling Products
directly to the consumer in a non-retail environment. Instead ,sales occur at home, work or other nonstore
location. distribution center and wholesaler. Instead, products go from manufacturer to the direct sales
company, to the distributor or rep, and to the consumer.

The products sold through direct sales are usually not found in typical retail locations, which means finding
a distributor or rep in the only method to buy the products or services.

All the sales was done by though its sales agent i.e. Direct sellers and middleman commission was given to
the Direct sellers/sales agent during the considering year.

For smooth running the business of direct selling, company has certain rules and regulation, marketing plan
and other terms and conditions. Now in order to simplify more, to keep more transparent, to control the
fraduent practices and for betterment of the activities of direct selling through multilevel marketing,
company is using better trading plan and marketing plan to promote the sale of the company’s products.

The Company exclusively uses their website and retail outlet to display the details about products, products
information, product quality certificate, price ,complete income plan, marketing methods, business
monitoring, information regarding management while uses the word of mouth publicity to promote and
create awareness about the website and its products.

An Individual /Firm/Company who is able to do contract se per the Provision Of the Indian Contact Act,
1872 and wish to become direct seller of the company ,can apply to be Appointed as a direct seller to
marketing and selling of company’s product in whole India, in prescribed from through online, manual.
THERE IS NO DEPOSIT OR ANY CHRGES/ENROLLMENT FEES/JOINING FEES/RENEWL CHRGES for
becoming direct seller of the company.



Direct Selling

Concept

Our Company is engaged in the business of the direct selling. Direct Selling refers to Selling Product
directly to the customer in a non-retail environment. Instead, sales occur at home, work, or other non-
store location. This System often eliminates several of the middlemen involved in product distribution, such
as the regional distribution center and wholesaler. Instead , products go from manufacturer to the direct
sales company, to the distributor or rep , and to the consumer.

The products sold through direct sales are usually not found in typical retail locations, which means finding
a distributor or rep is the only method to buy the products or services.

All the sales was done by through its sales agent i.e. Direct sellers and middleman commission was given
to the Direct seller/sales agent during the considering year. This is the basics reason of the distribution of
large/huge commission to the direct sellers.

KEY BENEFITS
OF OUR BUSINESS PLAN

To Direct Support to own sales group.

To protect spill over among the down sales group.

To clarify and explain the commission on calculation basis with mathematically manner.
To distribute the commission on Direct selling only.

To use the capping so that the sales commission could shall be distribute at the bottom level.
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To provide the sales commission intentionally while using the carry forward method so that
there would not be skip off the income when direct seller is not having matched Sales point
but his/her unmatched sales point shall be transfer for calculation of next level sales
commission.

» No quick or easy money, all the commission is exclusively depends upon your sales
performance only.

» No pyramid sales, with using creating unlimited Direct sellers as sales force and no commission
payment is paid on recruitment basis. Only sale of products is first and last option to a boost
your sales commission.

» Direct seller platform is exclusively opened for consumers.

» No kit or joining fees, to earn sales commission purchase/sales of any product which is having

sales point and these sales point is the base for entitlement of sales commission.




Congratulation & Welcome!

TUTS 3R FEEITaH !

Dear Direct Seller,

It give us enormous plesure to welcome you an “Balaji Naturocare Pvt.Ltd.” we must thank & congratulates
you.

Health and wellness are the fastest growing industries today. The new business opportunities in these
sectors are devoted to products and services that keepus healthy , make us look and feel better, slows down
the effects 0 “ aging , and prevents diseases from developing .Business expert are prediction: that so many
new Millionaires will come from this industry.

“Balaji Naturocare Pvt.Ltd. provisdes An Opportunity To make money through sales commission upon
Direct selling of the compny product and fulfill our dreams through Health & Wealth industry by Being their
own boss. Its gives oppportunity to work from time t ny given time.” So Let’s go together for Helthy &
Wealthy Living with expanding our lives Naturally .
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Vd. Bharat Prajapati
Director
Balaji Naturocre Pvt. Ltd.
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BALAJI NATUROCARE PRIVATE LIMITED

Website: - www.BalajiNaturocares.com
E-mail:-BalajiNaturocare.Pvt.Ltd@gmail.com
Contact no.:- +91 9726624065
GSTIN: - 24AAKCB3419P1ZD TIN: - AHMB11600B



BODY COMPOSITION
YRR BT ded

WATER

Tt

CARBOHYDRATES>

PROTEIN

ICE

VITAMINS
faerfim

FAT FIBER
e LIEEN
We need 7 key Nutrient everyday for a healthy BH 30 IR & W B & o8 Ufdie 7 qqd

function of our body, namely water,
carbohydrate, fats, proteins, vitamins, minerals
& fiber .We Often consume adequate quantities
of water carbohydrates and fats but may remain
deficient in our intake of protein, vitamin, and
fiber. Leading health Authorities like WHO,
ICMR and NIN recommend daily intake of each
of these types of nutrients as per their RDA
recommendations to sustain good health.
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WHAT HAPPENS WHEN THE AMPOUNT OF THESE
ELEMENTS IN THE BODY ARE UNBALANCED?

FI1 BIclT & ofd IRR H 3 dcdl bl HET SRIerd 8l 87

DIABETES (HHg)
BLOOD PRESURE (3& @)

DIGESTIVE SYSTEM DISORDER (U o fa®R)
NERVOUS SYSTEM DISORDER (dfAdT a3 f[d®R)
HEART DISEASE (€& I1T)

PSORIASIS (I )

BONE & JOINT DISORDER(ES! 3fR SIS &1 f[dhR)

EYE PROBLEMS (31l T THM)
BODY ACHES (IRR H gd)
LOSS OF MEMORY (@TGared H &)

HAIR LOSS (STd 3
HEMORRHOIDS, PILES, (SdTHR)




HUMAN ANATOMY

> , ey &
ATOMS  CELLS  TISSUES ORGANS
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Are You Really Healthy & Fit ?

T 3T IRdd § T B ?

HEALTHY = SICK

T dHR

1 1
SICK

HEALTHY ﬂ

AR 8

NOT
HEALTHY

THE ANSWER WILL BE 1 HEALTHY FROM EVERY 10 PEOPLE, SUNHEALTHY AND 1 SICK

T 10 GFN § 9§ 1 WY, 8 3RAX 3R 1 R



ALARMING
hd

H.

e % India is the diabetic capital of the
(A world
g . < Indi is the cancer capital of the
sk ﬂi .
world

% Many Indians are Dying because of
heart diseases

% Many Indians are having Digestive
Disorders

% Every one out of six in India will
have brain disorder in his lifetime.
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IF WE WILL COMPARE OUR LIFE FEW
DECADES BACK & TODAY

+  EARLIER
LIVING LONG DYING
SHORT

+ TODAY
LIVING SHORT DYING LONG




e MEAT ({Hi¥)
e FAT (¥Q)
e CHEMICALS (FfHHe)

REASON FOR
LIFESTYLE DISEASE
SaIRtd | St SHTea &1
PRI

WHAT BODY REQUIRES?

VITAMINS (faetfae)
MINERALS (&faet Uard)
PROTEINS (W)

ENZYMES (TSITSH)
HERBS (ST81 g¢1)

WHAT BODY GETS?

SUGAR (d1+T)
CHOLESTROL (PleRerel)

ALCOHOL (RIRTd)

CAFFEINE ($®19)



CAUSE: - Life Siyle The Way We lLive
PIRUT:-

s & IHT § g4 arell Srrian

PAST uga
MALARIYA Hafan
DIPTHERIA fefyar
SMALLPOX IR
PLAGUE W
CHICKEN POX e Ut
CHOLERA PIART
TUBERCULOSIS Y&
WHOOPING COUGH CAGIKRGIE ]|

Ugd & 9Hg § g4 arell Srrian

PRESENT
THYROID
ASTHMA
DIABETES
STROKE
CANCER
ARTHRITIS

OBEYSITY
PORTASTS




Air Pollution

OBEYSITY
HieTar

3T 10 ITeh H HRA & 50% ART Hie &1 RIGR il |

Water Pollution Radiation

Air Pollution is thought Water Pollution has Radiation Subject our
to be the cause for 1in 10 affected millions lives bodies to a continual
deaths due to Lung More than 780 Million assault, attacking
Cancer people do not have essential molecules of life
access to clean water. such as DNA and Proteins.

Type of Diasease

CARDIOVASCULAR DIASEASE
Ga AT

TS T 3T YRA & 1Y WY F5 37 G/ & TG & T YW BRI §
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DIABETES
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ARTHRITIS
ufear
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HYPERTENTION
3= YkddTq
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CANCER
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GYNECOLOGICAL PROBLEM
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STONE PROBLEM
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LIVER
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HAIR PROBLEM
Tl D JHHT
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OUR MISSION IS TO Spread Health, Wealth &
Happiness!

THRT A& gf T |
Bz g e
., BHIAT T
q §\ll ‘
CURE YOUR BODY WITH

ELEMENT OF NATURE

THE FIVE ELEMENTS OF

AYURVEDA

©OOLDOD

EEEEE CNAED I GGEED

Our Body is made of five elements



Fulfill the Nutritional Deficiency
And Nutritional Supplement
With Ancient Ayurveda
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|

If we are Educated enough about our daily lifestyle
disorders, then we can be healthy without any medication

gfe g9 3ua e shaaid! daeh fAer! & IR & gufa Rifta T,
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Welcome to Balaji Naturocare Private Limited

KITS OF BALAJI NATUROCARE PVT.LTD.

BATH ESSENTIAL KIT

Indication:-

SKIN TONIC, HAIR TONIC,
FEEL FRESH & ENERGETIC

T eI, §Td elHe, Aol 3R Syoid Hegy B

=

MRP:- 3892 /- COMBO MRP:- 11,676 /- \¢
DP:- 3503 /- COMBO DP:- 10,009 /- B
BV:- 35 COMBO BV:- 105 i

N,
BEAUTY KIT

Indication:-

GLOWING SKIN, SUN BURN,
PIGMENTATION, DRY SKIN, FAIRNESS

AT &, T 5, M, 318 Repd, By
MRP:- 3591 /- COMBO MRP:- 10,773 /-
DP:- 3232 /- COMBO DP:- 9196 /-
BV:- 32 COMBO BV:- 96

CHILD CARE KIT

Indication:-

MEMORY BOOSTER, HEIGHT GAINER,
WEIGHT GAINER, STAMINA BOOSTER,
VITAMINS & MINERAL PROVIDER

TR TR, BT TR, d¢ TR, WA TRy,

faeTfim ok R UlargeR

MRP:- 6395 /- COMBO MRP:- 19,185 /-
DP:- 5756 /- COMBO DP:- 16,767 /-
BV:- 58 COMBO BV:- 174

www.BalajiNaturocares.com



DANT KIT

Indication:-

GINGIVITIS, PREVENTATION OF PLAQUE FORMATION,
HALITOSIS(BAD BREATH)

. TS B YO, Ufe e T3 Bl AHUH
W’{"l?:g :mn';u\;- ’%ﬁ—gﬁq@ﬂw
MRP:- 5795 /- COMBO MRP:- 17,385 /-

DP:- 5216 /- COMBO DP:- 15,150 /-

BV:- 52 COMBO BV:- 156

DERMA KIT

Indication:-

DERMATITIS,ANY TYPE OF SKIN DISEASE,ITCHING

fSreg &1 gor, fodt 1t GbR D1 @ AT, Gotell
MRP:- 5993 /- COMBO MRP:- 17,979 /-
DP:- 5394 /- COMBO DP:- 15,682/-
BV:- 67 COMBO BV:- 200

DIABETES KIT

Indication:-

CONTROL SUGAR,DIABETES

MRP:- 5896 /- COMBO MRP:- 17,688 /-
DP:- 5306 /- COMBO DP:- 15,420 /-
BV:- 66 COMBO BV:- 200

www.BalajiNaturocares.com



ECZEMA KIT

Indication:-

BACTERIAL SKIN DISEASE, VIRAL SKIN DISEASE ,
FUNGAL INFACTION, ECZEMA

ST &= AT, IR & T,

MRP:- 6393 /- COMBO MRP:- 19,179 /-
DP:- 5754 /- COMBO DP:- 16,762 /-
BV:-71 COMBO BV:- 215
GASTRO KIT

Indication:-

INDIGESTION, FLATULENCE,
IRRITABLE BOWEL SYNDROME (IBS) , CONSTIPATION

33U, Uc Gad, fasferer six RigH (BS), wedl

MRP:- 5595 /- COMBO MRP:- 16,785 /-
DP:- 5036 /- COMBO DP:- 14,607 /-
BV:- 62 COMBO BV:- 190

HAIR CARE KIT

Indication:-

HAIR FALL, DANDRUFF,HAIR SPLITTING

ST FS1, S, TTa! BT ST

MRP:- 6393 /- COMBO MRP:-19,179 /-
DP:- 5754 /- COMBO DP:- 16,762 /-
BV:- 58 COMBO BV:- 174

www.BalajiNaturocares.com

JOINT PAIN KIT



Indication:-

JOINT PAIN , BACK PAIN
,SHOULDER PAIN,NECK PAIN

< V= ‘* el @1 gq, 418 q¢, Y &1 g, e Pl g
'A i T . y

JOIN | = | S MRP:- 6693 /- COMBO MRP:- 20,079 /-

vl Y k4l DP:-6024 /- COMBO DP:- 17,572 /-

BV:- 75 COMBO BV:-225

LIPI CARE KIT

Indication:-

CHOLESTEROL PROBLEM, HEART PAIN,
MAINTAIN HEART BEAT & BLOOD CIRCULATION

DI B! T, fad &1 ad,
fad @1 ysH 3R Iad IR &I §T IGT

MRP:- 6594 /- COMBO MRP:- 19,782 /-
DP:- 5935 /- COMBO DP:- 17,304 /-
BV:- 74 COMBO BV:- 220

LIV CARE KIT

Indication:-

GAS, ACIDITY,CONSTIPATION,
FATTY LIVER LIVER DISORDERS

g, TRIfsd, doe, el iy, foraR fEarer

MRP:- 5796 /- COMBO MRP:- 17,388 /-
DP:- 5217 /- COMBO DP:- 15,150 /-
BV:- 65 COMBO BV:- 195

www.BalajiNaturocares.com



LUCODERMA KIT

Indication:-

loss of skin colour or premature hair whitening
White Spot

T P T BT ST I JHT T UgS IT! T Jobg, g
g G

S7M A
& N

) " TP AN =
4 BALM'I‘ &/muyi e

— ¥

,erucODERMA

e
4 Liver Protect

MRP:- 5992 /- COMBO MRP:- 17,976 /- )Pl
DP:- 5393 /- COMBO DP:- 15,679 /- ARV
BV:- 54 BV:- 162

MAN INFERTILITY KIT

Indication:-

LOW SPERM PRODUCTION,

ABNORMAL SPERM FUNCTION OR BLOCKAGE,
CHRONIC HEALTH PROBLEMS, HORMONAL IMBALANCE,
SWELLING OR A LUMP IN THE TESTICLE AREA

T PTY ITEH, A HTY BT IT I,

R WY G g SRIdeH,
ol g1 0T &F H Th TN

MRP:- 6495 /- COMBO MRP:- 19,485 /-
DP:- 5846 /- COMBO DP:- 17,037 /-
BV:- 58 COMBO BV:- 174

NEURO CARE KIT

Indication:-

MIGRAINE, SINUSITIS, STRESS ANXIETY,
LOSS OF MEMORY, BLOOD PRESSER CONTROL

HI$H"| HI‘.‘Q”'IHIiIC‘{'I (‘HIdﬁRﬂ

Wfa g1, Teramy g

MRP:- 7194 /- COMBO MRP:- 21,582 /-
DP:- 6475 /- COMBO DP:- 18,924 /-
BV:- 80 COMBO BV:- 240

www.BalajiNaturocares.com



ORTHO CARE KIT

Indication:-

RHEUMATOID ARTHRITIS, GOUT,
SPORTS INJURY, STIFNESS, JOINT PAIN,MUSCLE PAIN

Tfereny nfear, nfdar, @d e

, BRI, S BT <, ARIURE & o

MRP:- 6394 /- COMBO MRP:- 19,182 /-
DP:- 5755 /- COMBO DP:- 16,764 /-
BV:- 71 COMBO BV:- 215

PANCHAMRUT KIT

Indication:-

IMMUNITY DEFICIENCY,CONSTIPATION,
COUGH,COLD,FEVER,ALLERGIC PROBLEM

UfeRel &1 HH, FHool, Wi, e, AR, TASH B qe]

MRP:- 6594 /- COMBO MRP:- 19,782 /-
DP:- 5935 /- COMBO DP:- 17,304 /-
BV:-74 COMBO BV:- 220

PILOS KIT

Indication:-

BLEEDING PILES,FISHER, FISTULA,CONSTIPATION

AR

MRP:- 6194 /- COMBO MRP:- 18,582 /-
DP:-5575 /- COMBO DP:- 16,224 /-
BV:- 70 COMBO BV:- 210

www.BalajiNaturocares.com



PSORIASIS KIT

Indication:-

ITCHING, IRRITATION, DRY SKIN,
RED ITCHY SCALY PATCHES, RAPID BUILD UP OF SKIN CELL

G, S, Y @, T difd @b U, L akiadil)
T HIFABT BT it o fHfor | e K

MRP:- 6892 /- COMBO MRP:- 20,676 /-
DP:- 6203 /- COMBO DP:- 18,109 /-
BV:- 62 COMBO BV:- 196

SKIN CARE KIT

Indication:-

GLOWING SKIN,BLACK SPOTS, PIMPLES,SUN BURN

B = TG @, DI Yes, T, I &
%’;’ E '”Q"?’ 1 Wy
i | G
a@ AN F { MRP:- 4991 /- COMBO MRP:- 14,973 /-
(S8 ai e ud ) = DP:- 4492 /- COMBO DP:- 12,976 /-
Lty BV:- 45 COMBO BV:- 135
= ”
&5
) ¥ I;‘% ¥

STAMINA KIT

Indication:-

] U .
GENERAL DEBILITY, SEXUAL DISORDERS,LOSS OF LIBIDO .a™mr
L&g "Eél.;"‘/" 1 5 }v“l'
T gaierdT, A PR, Hrawst § &t =) ﬁ %ZJ
' == Mg

MRP:- 6195 /- COMBO MRP:- 18,585 /-
DP:- 5576 /- COMBO DP:- 16,227 /-
BV:- 55 COMBO BV:- 165

www.BalajiNaturocares.com



SVASMO KIT

Indication:-

BRONCHITIS, BRONICAL ASTHMA, EMPHYSEMA,
WHOOPING COUGH, CHILDHOOD ASTHMA,
ALLERGIC BRONCHITIS

MRP:- 6594 /- COMBO MRP:- 19,782 /-
DP:- 5935 /- COMBO DP:- 17,304 /-
BV:- 60 COMBO BV:- 180

THYRO CARE KIT

Indication:-

HYPER & HYPO THYROID, OVER WEIGHT,
INFLAMMATION OF BODY, THYROIDISM DISORDER

BT 3R TTZUT YRRIZS, 31fAH ao,
TRR B Yo, URRZS fdbR

R

Tl

"THYRO CARE

MRP:- 6196 /- COMBO MRP:- 18,588 /-
DP:- 5577 /- COMBO DP:- 16,230 /-
BV:- 55 COMBO BV:- 165

UTI STONE KIT

Indication:-

KIDNEY STONE,UTI INFECTION,
ITCHING,BURNING MISTURATION

e TH, geIaMs ShaRM, Joldl, SieH

MRP:- 5595 /- COMBO MRP:- 16,785 /-
DP:- 5036 /- COMBO DP:- 14,607 /-
BV:- 67 COMBO BV:- 200

www.BalajiNaturocares.com



Indication:-
VITAMINS DEFICIENCY,WEAKNESS,GENERAL DEBILITY
feTfEm & oHfl, HHIN, JEF gaad!

MRP:- 6395 /-

DP:- 5756 /-
BV:-71

COMBO MRP:- 19,185 /-
COMBO DP:- 16,767 /-
COMBO BV:- 215

WEIGHT GAIN KIT

Doy G
B L H & sl
; Health I“““j‘ i
)

Indication:-

OVER WEIGHT,OBEYSITY,BODY FAT

3fYh go, HleTdT, IRR 1 el

MRP:- 6493 /- COMBO MRP:- 19,479 /-
DP:- 5844 /- COMBO DP:-17,032 /-
BV:- 73 COMBO BV:- 220

VITAMIN KIT

Indication:-

ANOLEXIA, SLOW GROWTH IN CHILD ,
LOSS OF APITIC , GENRAL DEBILITY,LOW WEIGHT

THraifean, = i gfs,

UfYfess 1 g1, WA gaerdl, gaeo

MRP:- 6195 /- COMBO MRP:- 18,585 /-
DP:- 5576 /- COMBO DP:- 16,227 /-
BV:- 70 COMBO BV:- 210

WEIGHT LOSS KIT

www.BalajiNaturocares.com






PRODUCTS OF BALAJI NATUROCARE PVT.LTD.

+* Powder Forms :

CJE" H/\i.,-}j“ln
G R jum Care
h - .&;,:/‘/\7
CONSTIPATION GUM CARE GUPT ROG HAIR TONIC
(Virechan Churna Ext.) (Dant Doshher Manjan Ext.)  (Virya Shodhan Powder Ext.) (Kesh Herb Hair Pack Ext.)
MRP:- 250 /- MRP:- 999 /- MRP:- 999 /- MRP:- 999 /-
DP:- 225 /- DP:- 900 /- DP:- 900 /- DP:- 900 /-
BV:- 2 BV:-7 BV:- 7 BV:- 7
QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm

EV g [V g BT
g & sl g & g & e
N | soe ==
& |8 () U
N |
SKIN CARE SKIN GLOW TONE TEETH CLEANING UTI
(Face Pack Ext.) (Face Powder Ext.) (Dantprabha Manjan Ext.) (Mutravirechan Powder Ext.)
MRP:- 599 /- MRP:- 399 /- MRP:- 999 /- MRP:- 999 /-
DP:- 540 /- DP:- 360 /- DP:- 900 /- DP:- 900 /-
BV:- 4 BV:- 3 BV:- 7 BV:- 7
QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm

b
Memory | |
< 'Tonic AY

MEMORY TONIC WEIGHT GAIN WEIGHT LOSS
(Smurti Guard Granules) (Swastham Pro Granules) (Panch Sakar Granules)
MRP:- 999 /- MRP:- 1099 /- MRP:- 1099 /-
DP:- 900 /- DP:- 990 /- DP:- 990 /-
BV:- 7 BV:- 8 BV:- 8
QTY.:- 200 gm QTY.:- 200 gm QTY.:- 200 gm

www.BalajiNaturocares.com
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e
B e e
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Kwath

AYUSH KWATH D .HARIDRA KWATH SKINSAN KWATH MASTER HERB KWATH
MRP:- 299 /- MRP:- 299 /- MRP:- 299 /- MRP:- 299 /-
DP:- 270 /- DP:- 270 /- DP:- 270 /- DP:- 270 /-
BV:- 2 BV:- 2 BV:- 2 BV:- 2
QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm

STAMINA IMMUNITY FAST WEIGHT GAINER
CHYAWANPRASH CHYAWANPRASH CHYAWANPRASH
MRP:- 1450 /- MRP:- 1050 /- MRP:- 1099 /-
DP:- 1305 /- DP:- 945 /- DP:- 990 /-
BV:- 11 BV:- 8 BV:- 8
QTY.:- 500 gm QTY.:- 500 gm QTY.:- 500 gm

t' ) ‘I"/\\~E

BALAJI
&muyi

ASTHMA ECZEMA GAS ACIDITY HEALTH TONIC
(Talishadi Ext. Powder) (Manjistha Ext. Powder) (Avipattikar powder) (Amla Ext. Powder)
MRP:- 999 /- MRP:- 999 /- MRP:- 999 /- MRP:- 999 /-
DP:- 900 /- DP:- 900 /- DP:- 900 /- DP:- 900 /-
BV:-7 BV:- 7 BV:- 7 BV:-7

QTY.:- 100 gm QTY.:-100 gm QTY.:-100 gm QTY.:-100 gm



< AL

’

b BALAJI

LIVER PROTECT PILES
(Guduchi Ext. Powder) (Narayan Churna Ext.)
MRP:- 999 /- MRP:- 999 /-
DP:- 900 /- DP:- 900 /-

BV:- 7 BV:- 7

QTY.:- 100 gm QTY.:- 100 gm

ENERGY RELOAD POWDER
(Kachhi Keri Flavor)
MRP:- 250/-

DP:- 225 /-

BV:- 2
QTY.:- 100 gm

+» Tablet Forms :

LI

R NS RIS
i & BALAIL As»\L{«)I
Artliriti TN SEEAE A [ Biccding Piles X ’
5 3 [w

=

BLEEDING PILES
(Kasisadi Ext.)

ARTHRITIS
(Vat Pannag Vati Ext.)
MRP:- 1799 /- MRP:- 1699 /-

DP:- 1620 /- DP:- 1530 /-
BV:- 13 BV:- 13
QTY.:- 120 tablet QTY.:- 120 tablet

CALCIUM ECZEMA ENERGY

(Shankh Ext.)
MRP:- 1799 /-
DP:- 1620 /-

BV:- 13 BV:- 14 BV:- 11

QTY.:- 120 tablet

R AR

’

BALAJI
&

SUGAR CONTROL HAIR TONIC
(Neemb Ext. Powder) (Trifla Ext. Powder)
MRP:- 1199 /- MRP:- 999 /-
DP:- 1080 /- DP:- 900 /-

BV:- 9 BV:-7

QTY.:- 100 gm QTY.:- 100 gm

) 7 &

b A T4\
& BALAJI
&/ womnrin

ENERGY RELOAD POWDER
(Lemon Flavor)
MRP:- 250 /-

DP:- 225 /-
BV:- 2
QTY.:- 100 gm

(Brahmi Ext.)
MRP:- 1499 /-
DP:- 1350 /-

(Gandhak Ext.)
MRP:- 1899 /-
DP:- 1710 /-

QTY.:- 120 tablet QTY.:- 120 tablet



%

)

<
Y

& BALAIL
[Gas Acidity y

= L‘*l,‘ sz § LEI 1
GAS ACIDITY GOUT GUPT ROG IMMUNITY POWER INDIGESTION
(Gasher Ext.) (Sinhnad Guggul Ext.) (Virya Shodhan Ext.) (Samshamani Ext.) (Pachanshudha Ext.)
MRP:- 1699 /- MRP:- 1799 /- MRP:- 1199 /- MRP:- 1099 /- MRP:- 1398 /-
DP:- 1530 /- DP:- 1620 /- DP:- 1080 /- DP:- 990 /- DP:- 1259 /-
BV:- 13 BV:- 13 BV:- 9 BV:- 8 BV:- 10
QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet
PO FUR TR TR O,
-) w.u‘: - b ¢ ‘a Toortea ]| Y B | =’ T i =’ \@ . g ‘-1 ol ¥ .
I Nz o N o Nz o N U a2
JOINT PAIN Leucorrhoea LIVER TONIC MEMORY OBESITY
(Yograj Guggul Ext.) (Raj Pravartani Ext.) (Bhumya Amlaki Ext.) (Brihat Brahmi Ext.) (Medohar Guggul Ext.)
MRP:- 1699 /- MRP:- 1099 /- MRP:- 1599 /- MRP:- 1499 /- MRP:- 1899 /-
DP:- 1530 /- DP:- 990 /- DP:- 1440 /- DP:- 1350 /- DP:- 1710 /-
BV:- 13 BV:- 8 BV:- 12 BV:- 11 BV:- 14
QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet

= & BALAIl g : A BALAI
B,

SKIN CARE STRESS SUGAR CONTROL THYROID UTI STONE
(Kaishore Guggul Ext.) (Sarpagandha Ext.) ( Madhurantak Ext.) (Kanchnar Guggul Ext.)  (Gokshuradi Guggul Ext.)
MRP:- 1799 /- MRP:- 1699 /- MRP:- 1999 /- MRP:- 1899 /- MRP:- 1699 /-
DP:- 1620 /- DP:- 1530 /- DP:- 1800 /- DP:- 1710 /- DP:- 1530 /-
BV:- 13 BV:- 13 BV:- 15 BV:- 14 BV:- 13

QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet

QTY.:- 120 tablet

R NS :
| & BaAll

; Vita D 5G Ao, AL A
) | e

= of [ @t
M VITA HERB HERBO VITA VITA D 3G VITACZ B VITA
(Multivitamin) (Vitamin D) ( Vitamin D 3) (Vitamin C Zinc) (Vitamin B 6)
MRP:- 1799 /- MRP:- 1799 /- MRP:- 1799 /- MRP:- 1799 /- MRP:- 1799 /-
DP:- 1620 /- DP:- 1620 /- DP:- 1620 /- DP:- 1620 /- DP:- 1620 /-
BV:- 13 BV:- 13 BV:- 13 BV:- 13 BV:- 13

QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet






KANCHNAR TABLET FIBROID TABLET SWELLING TABLET
(Kanchnar guggul Ext.) (Kanchnar guggul Ext.) (Kanchnar guggul Ext.)

MRP:- 1899 /- MRP:- 1899 /- MRP:- 1899 /-
DP:- 1710 /- DP:- 1710 /- DP:- 1710 /-
BV:- 14 BV:- 14 BV:- 14
QTY.:- 120 tablet QTY.:- 120 tablet QTY.:- 120 tablet

+* Cream Forms :

4 BALAJI S

ALOEVERA CREAM DAY NIGHT CREAM DERMA CREAM GLOW TONE CREAM
MRP:- 299 /- MRP:- 299 /- MRP:- 350 /- MRP:- 299 /-
DP:- 270 /- DP:- 270 /- DP:- 315 /- DP:- 270 /-

BV:- 2 BV:- 2 BV:- 2 BV:- 2
QTY.:- 50 gm QTY.:- 50 gm QTY.:- 50 gm QTY.:- 50gm

MIX FRUIT CREAM ROSE GOLD CREAM SAFFRON GOLD CREAM SKIN GLOW CREAM
MRP:- 399 /- MRP:- 399 /- MRP:- 399 /- MRP:- 399 /-
DP:- 360 /- DP:- 360 /- DP:- 360 /- DP:- 360 /-
BV:- 3 BV:- 3 BV:- 3 BV:- 3
QTY.:- 50 gm QTY.:- 50 gm QTY.:- 50gm QTY.:- 50 gm

HERBO SKIN CREAM
MRP:- 399 /-
DP:- 360 /-

BV:- 3
QTY.:- 50 gm



% Shampoo & Lotion Forms :

s x “XI i E‘J

w4 BALAJE
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Dandrut
e
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HERBO SKIN LOTION HAIR GROWTH HAIR GROWTH DANDRUFF
(Shikakai Ext. Shampoo) (Onion Shampoo) (Lemon Shampoo)
MRP:- 299 /- MRP:- 299 /- MRP:- 299 /- MRP:- 299 /-
DP:- 270 /- DP:- 270 /- DP:- 270 /- DP:- 270 /-
BV:- 2 BV:- 2 BV:- 2 BV:- 2
QTY.:- 100 ml QTY.:- 100 mi QTY.:- 100 mi QTY.:- 100 mi
% Oil Forms:

& BALAJE

4 BALALE

ARTHRITIS ECZEMA GUPT ROG HAIR GROWTH
(Himsagar Oil) (Karbir Oil) (Ling Oil) (Bringraj Ext.)
MRP:- 399 /- MRP:- 399 /- MRP:- 999 /- MRP:- 399 /-

DP:- 360/- DP:- 360 /- DP:- 900 /- DP:- 360 /-
BV:- 3 BV:- 3 BV:- 7 BV:- 3
QTY.:- 100 mi QTY.:- 100 ml QTY.:- 100 ml QTY.:- 100 ml

JOINT PAIN HAIR GROWTH PILES PSORIASIS
(Pidashamak Qil) (Onion Oil) (Kasisadi Ext.) (Brihat Marichyadi Oil)
MRP:- 399 /- MRP:- 399 /- MRP:- 499 /- MRP:- 499 /-
DP:- 360 /- DP:- 360 /- DP:- 450 /- DP:- 450 /-
BV:- 3 BV:- 3 BV:- 3 BV:- 3
QTY.:- 100 mi QTY.:- 100 mi

QTY.:- 100 ml QTY.:- 100 ml



SKIN GLOW
(Chakramard Oil)
MRP:- 399 /-
DP:- 360 /-
BV:- 3
QTY.:- 100 mli

¢ Soap Forms:

PR %)
4 BALJL

7" P

JvTvd. ¥

ALOEVERA SOAP
MRP:- 199 /-
DP:- 180 /-
BV:- 1
QTY.:- 100 gm

SKIN HERB LIQUID SKIN WEIGHT LOSS

(Nimbadi Oil) (Himsagar Ext. Tummy Fit)
MRP:- 999 /- MRP:- 399 /- MRP:- 499 /-
DP:- 900 /- DP:- 360 /- DP:- 450 /-
BV:- 7 BV:- 3 BV:- 3
QTY.:- 100 mi QTY.:- 100 mi QTY.:- 100 mi
P
X ]
o
e

HERBO SKIN LOTION

MRP:- 399 /-
DP:- 360 /-
BV:- 3
QTY.:- 100 ml

www.BalajiNaturocares.com
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CHARCOAL SOAP DERMA SKIN SOAP JASMINE SOAP
MRP:- 199 /- MRP:- 199 /- MRP:- 199 /-
DP:- 180/- DP:- 180 /- DP:- 180 /-
BV:- 1 BV:- 1 BV:- 1
QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm
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KOKUM SOAP LEMON SOAP NEEM SOAP SANDAL SOAP
MRP:- 199 /- MRP:- 199 /- MRP:- 199 /- MRP:- 199 /-
DP:- 180 /- DP:- 180 /- DP:- 180 /- DP:- 180 /-
BV:- 1 BV:- 1 BV:- 1 BV:- 1
QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm QTY.:- 100 gm

ROSE GOLD SOAP
MRP:- 199 /-
DP:- 180 /-
BV:- 1
QTY.:- 100 gm

FOR MORE DETAILS VISIT OUR WEBSITE

www.BalajiNaturocares.com



COMPANSATION PROGRAM

A
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Earn Team

Shopping
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Register as a DS &

(without any
Registration Fee)

and Using
NATUROCARE PVT.LTD. Products E

4/;, - BALAJI

Shop Lifetime
On Balaji Price

Introduces
Social
Network &
Create Team

>

HOW DOES IT WORK

Balaji Naturocare Pvt. Ltd. Compensation Program is a unique self driven online-integrated
exclusive Compensation Program of WWW.BALAJINATUROCARES.COM which helps people earn a
Compensation on the basis of their efforts and skill.



Balaji Naturocare Pvt. Ltd. Compensation Program is a unique self driven online-integrated
exclusive Compensation Program of WWW.BALAJINATUROCARES.COM which helps people
earn a Compensation onthe basis of their efforts and skill.

Level of your Compensation will be a comprehensive reflection of how you and your team are
performing in referring /promoting new purchases and how frequent these purchases and how
valued is the product. Below given Compensation plan includes a balance of overall individual,

team and product contribution.
Starting your very own business is easy. Balaji Naturocare Pvt. Ltd. Compensation Program
ensures your success atevery step on the way.

You can become a Direct Seller (DS) for selling / self consumption of our products by registering
yourself without any registration fee at WWW . BALAJINATUROCARES.COM. As a DS you can buy
Products at Balaji Naturocare Pvt. Ltd. Price (BNP).

1 RETAIL INCOME (MRP - BNP)
2 MATCHING INCOME (WEEKLY)
3 RANK INCOME (MONTHLY)
4 REWARD INCOME (MONTHLY)
5 MONTHLY BONUS INCOME (MONTHLY)
6 CAR FUND (MONTHLY)

7 HOUSE FUND (MONTHLY)



http://www.safeshopindia.com/
http://www.safeshopindia.com/

1. RETAIL INCOME (MRP —BNP)

A Direct Seller gets discount on every purchase at WWW.BALAJINATUROCARES.COM. He / She will get the
products at discounted prices referred as Balaji Naturocare Pvt. Ltd. Price* (BNP). The Direct Seller can now
sell these products at MRP**or below but not below the BNP. The difference of (MRP - BNP) is the Direct
Seller profit. Balaji Naturocare Pvt. Ltd. offers asaving of up to 16% on majority of products.

For Example:
MRP - BNP = Retail

Compensation
MRP = Rs. 10,000
BNP = Rs. 9,000
Retail Compensation
= MRP-BNP
= 10,000 - 9,000
= Rs. 1,000 /-

W g
DS Sell on MRP.

NOTES & TERMINOLOGY:
« *BNP is referred as Balaji Naturocare Pvt. Ltd. Price.

« **MRP is referred as Maximum Retail Price.

» Retail Compensation is not calculated and paid by the company.

- If a DS purchases Balaji Naturocare Pvt. Ltd. products worth Rs. 10,000/- in a month for self-
consumption, he/she can save up to Rs. 1,000/- for himself / herself.

« Company reserves the right to give further discount on any product below BNP.


http://www.safeshopindia.com/

2. MATCHING INCOME  (WEEKLY)

The Direct Seller can promote WWW.BALAJINATUROCARES.COM on social media, or to his email contacts /
general acquaintances & relatives. If an existing 'Direct Seller' supports a new 'Direct Seller'/'Customer’,

For purchase of the products then he /she earns special points called as Business Volume (BV's) points.

MATCHING INCOME & BALAJI

|

%wmfﬂj ﬂyumaﬁﬁ Forever.

YOU

Ak
|

|
LEFT R @ RIGHT
&« A

2 STIYTE A B & AU 37 frerar € 1000 UG
3R 3T Qualified 813 & TTH SIPH & T

PRODUCT VALUE : 200 BV ‘ 1BV =Rs. 25 | _ www.BalajiNaturocares.com

NOTES & TERMINOLOGY
Preferred Customer Compensation is paid on weekly basis.
To receive Preferred Customer Compensation, a DS should be active and qualified.
Active DS: A DS who has referred and supports 2 different customers to purchase product.
Active Business is calculated after all cancellations and refunds deducted from the current payout period.
Company reserves the right to change / modify Preferred Customer Compensation as per the policies.

TOTAL MATCHING INCOME CAPPING

. MOTHLY- 16 LAC |

YEARLY - 1.92 CR



http://www.safeshopindia.com/

3. RANK INCOME -MONTHLY
4. REWARD INCOME -MONTHLY
5. MONTHLY BONUS INCOME -MONTHLY
6. CAR FUND -MONTHLY
7. HOUSE FUND -MONTHLY

PAYMENT DETAILS OF DIRECT SELLER

MONTH
MATCHING MATCHING SALES RANK REWARD LY
BV LEFT BV RIGHT INCENTIVE INCOME INCOME BONUS
INCOME
3 NIGHT- 4 DAY FREE WORK 2500 /
1 BRONZE 600 600 Rs.3000 TOUR SHOPS 2000
FREE WORK 4500 /
2 SILVER 3000 3000 Rs.15,000 Rs.20,000 SHOPS 4000
FREE WORK 6500 /
3 GOLD 8000 8000 Rs.40,000 Rs.25,000 SHOPS 4000
FREE WORK 8500 /
4 PEARL 18,000 18,000 Rs.90,000 Rs.75,000 SHOPS 8000
Rs.1,75,000 Rs.1,25,000 FREE WORK 10,500 /
5 CORAL 35,000 35,000 LAC LAC SHOPS 10,000
Rs.3,00,000 Rs.2,50,000 FREE WORK 12,500 /
6 TOPAZ 60,000 60,000 LAC LAC SHOPS 12,000
Rs.5,00,000 Rs.4,25,000 FREE WORK 14,500 /
7 EMERALD 1,00,000 1,00,000 LAC LAC SHOPS 14,000
8 RUBY 1,55,000 1,55,000 Rs.7,75,000 Rs.5,00,000 FREE WORK 16,500 /
LAC LAC LAC LAC SHOPS 16,000
2,50,000 2,50,000 Rs.12,50,000 Rs.7,50,000 FREE WORK 18,500 /
? i LAC LAC LAC LAC SHOPS 18,000
9,00,000
5,00,000 5,00,000 Rs.25,00,000 Rs.12,50,000 Ay
10 BLUE DIAMOND LAC LAC LAC LAC LAC CAR /
FUND
10,00,000
10,00,000 10,00,000 Rs.50,00,000 Rs.20,00,000 e
1 BLACK DIAMOND LAC LAC LAC LAC LAC CAR /
FUND
12,00,000
12 ROYAL DIAMOND 20,00,000 20,00,000 Rs.1,00,00,000 Rs.30,00,000 LAC CAR /
LAC LAC CR LAC
FUND
15,00,000
30,00,000 30,00,000 Rs.1,50,00,000 Rs.45,00,000 L
13 VENUS LAC LAC CR LAC LAC HOUSE /
FUND
19.00,000
50,00,000 50,00,000 Rs.2,50,00,000 Rs.75,00,000 oy
14 MERCURY LAC LAC CR LAC LAC HOUSE /
FUND
25,00,000
15 CROWN 1,00,00,000 1,00,00,000 Rs.5,00,00,000 Rs.1,25,00,000 LAC HOUSE /
CR CR CR CR
FUND
35,00,000
16 ROYAL CROWN 2,50,00,000 2,50,00,000 Rs.12,50,00,000 Rs.2,50,00,000 LAC HOUSE /
CR CR CR CR
FUND
50,00,000
17 CROWN 5,00,00,000 5,00,00,000 Rs.25,00,00,000 Rs.5,00,00,000 LAC HOUSE /
AMBASSADOR CR CR CR CR FUND
UNIVERSAL 2,00,00,000
18,00,00,000 | 18,00,00,000 | Rs.90,00,00,000 | Rs.,00,00,000
18 CROWN CR CR CR CR CR HOUSE /
AMBASSADOR FUND

NOTE:- Serial 3to 7 are Mentioned as Below Table.




MONTHLY REWARD

RANK
BRONZE
SILVER
GOLD
PEARL
CORAL
TOPAZ
EMERALD
RUBY

DIAMOND
PRODUCT VALUE : 200 BV

MONTHLY CHEQUE
Rs. 2500
Rs. 4500
Rs. 6500
Rs. 8500
Rs. 10,500
Rs. 12,500
Rs. 14,500
Rs. 16,500
Rs. 18,500

. BALAJI

NATUROCARE PVT.LTD.
e By Apurvsds Foreoe...

MONTHLY BONUS
Rs. 2000

1BV =Rs. 25

" www.BalajiNaturocares.com |

TOTAL INCOME LEVEL - WISE

BRONZE
SILVER
GOLD
PEARL
CORAL
TOPAZ
EMERALD
RUBY
DIAMOND

\DCD\IO\UI-FWN—IH

RANK TOTAL INCOME

RS. 3,000 + free work shop + monthly bonus
RS. 35 ,000 + free work shop + monthly bonus
RS. 85,000 + free work shop + monthly benus

Rs. 2.10 Lac  +free work shop + monthly bonus

Rs. 4.20 Lac  +free wark shop + monthly bonus
Rs. 7.95 Lac  + free work shop + monthly bonus

Rs. 14.20 Lac +free work shop + monthly onus
Rs. 21.95 Lac + free work shop + monthly bonus

Rs. 34.20 Lac + free work shop + monthly bonus

' PRODUCT VALUE : 200 BV

1BV =Rs. 2.5

| Iwww.BaIajiNaturocares.com




TOTAL INCOME LEVEL - WISE &) BALAI

| SER _ RANK TOTAL INCOME

10 BLUE DIAMOND Rs. 68.20 Lac
11 BLACK DIAMOND Rs. 1,23,20,000
12 ROYAL DIAMOND Rs. 2,15,20,000
13 VENUS Rs. 3,25,20,000
14 MERCURY Rs. 5,19,20,000
15 CROWN Rs.9,19,20,000

Rs. 19,54,20,000
Rs. 37,54,20,000

16 ROYAL CROWN
17 CROWN AMBASSADOR

18 UNIVERSAL CROWN AMBASSADOR Rs. 1,13,54,20,000

1BV =Rs. 2.5 www.BalajiNaturocares.com

PRODUCT VALUE : 200 BV

RECOGNITION LEVEL :

If a DS has an active business of 600 BV in stronger vertical and 600 BV in weaker vertical, the DS achieves the
Recognition Level of BRONZE DS. Further, when a DS has a business of 3000 BV in stronger vertical and 3000 BV
in weaker vertical, he/she achieves the Recognition Level of SILVER DS. Qualification criteria of further

Recognition Levelsare mentionedinthe below table:

S.NO DS RANK STRONGER WEAKER
VERTICAL BV VERTICAL BV
1 BRONZE 600 600
2 SILVER 3000 3000
3 GOLD 8000 8000
4 PEARL 18,000 18,000
5 CORAL 35,000 35,000
6 TOPAZ 60,000 60,000
7 EMERALD 1,00,000 1,00,000
8 RUBY 1,55,000 LAC 1,55,000 LAC
9 DIAMOND 2,50,000 LAC 2,50,000 LAC
10 BLUE DIAMOND 5,00,000 LAC 5,00,000 LAC
11 BLACK DIAMOND |  10,00,000 LAC 10,00,000 LAC
12 ROYALDIAMOND | 20,00,000 LAC 20,00,000 LAC
13 VENUS 30,00,000 LAC 30,00,000 LAC
14 MERCURY 50,00,000 LAC 50,00,000 LAC
15 CROWN 1,00,00,000 CR 1,00,00,000 CR
16 ROYAL CROWN 2,50,00,000 CR 2,50,00,000 CR
CROWN
17 AMBASSADOR 5,00,00,000 CR 5,00,00,000 CR
18 UNIVERSAL
CROWN 18,00,00,000 CR | 18,00,00,000 CR
AMBASSADOR
NOTES & TERMINOLOGY:

« Team Business Compensation will be paid on weekly basis and calculated on the BV Value of products sold in that
particular week in both verticals. The cut-off day is Tuesday.

» Business Volume is referred as BV and value of 1 BV = Rs. 2.5/-..

+ Active business is calculated after all the cancellations and refunds deducted from the current week business.

« Company reserves the right to change / modify Team Business Compensation as per the policies.



TEAM RETAIL SELLING / SELF CONSUMPTION COMPENSATION

e basis of the total

Business Volume gengrated.

For Example:

If a DS has sales of 600 BV in one vertical and sales

will“be'ea
long as the DSrema

Week 1 600 BV 1000 BV 1 BV=Rs. 2.5/-
Matched BV 600 BV 600 BV 1200x2.5= 3000/-
BV Carry Forwarded 0BV 400 BV
Next Week 1000 BV 800 BV
Total BV 1000 BV 1200 BV
Matched BV 1000 BV 1000 BV 2000x2.5= 5000/-
BV Carry Forwarded 0BV 200 BV
NOTES & TERMINOLOGY:

« Team Retail Selling / Self Consumption Compensation will be paid on the basis of products which have been sold
till Friday 6 pm.

« Team Retail Selling / Self Consumption Compensation is paid to all the DS periodically.

« The Maximum limit of earning Team Retail Selling / Self Consumption Compensation every week shall be up to
Rs.2,00,000 per week/ first purchase Rs. 2,00,000 perweek.

« Toearn Team Retail Selling / Self Consumption Compensation, a DS should be active and qualified.

« Active DS: A DS who has referred and supports 2 different customers to purchase product.

« Qualified DS: A DS who has maintained his monthly Re-Selling / accumulated Re-Selling of 5 months as per the
highest recognition level he / she has achieved in a month.

« Fresher DS: A DS who has not achieved any Recognition Level or Leadership Rank. A Fresher DS has to do a
reselling of 5 BV and above after two year.

 Business Volume is referred as BV and value of 1 BV = Rs. 2.5/-.

 Active business is calculated after all the cancellations and refunds deducted from the current week business.

« Company reserves the right to change / modify Team Retail Selling / Self Consumption Compensation as per the
policies.
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GLOSSARY
Balaji Naturocare Pvt. Ltd. Compensation Programiis also referred as BNPCP / CLEAR.

To view the most up-to-date Balaji Naturocare Pvt. Ltd. Compensation Program, please visit our
website:WWW.BALAJINATUROCARES.COM.

The Customer Registration is absolutely free and the company does not ask for any registration fee
forit.

Calculations of incentives will be carried out by the software systems only.

All necessary tax deductions from earned incomes and rewards would be made as per the Govt.
laws.

Admin Charges are calculated on basis of 5 % of the total amount of the weekly income.
All theillustrations and examples given herein are just for readers' understanding purpose.
All the calculations work on the pro rata basis.

DIRECT SELLER (DS) - Is a registered DS / Consumer availing the products and services of the
Company for self consumption purpose or for the consumption of friends and relatives. DS does
not denote in any manner relation to the Company except a customer of the Company.

EXISTING / ACTIVE DIRECT SELLER —Is Independent Business member of the Company for selling
the Products and Services of the Company either directly or otherwise as Team in accordance with
the Business policies and practices of the Company and applicable Law of the Land. The Active /
Existing DS will abide by the laid down procedures and practices of the Company for availing the
benefits and incentives as given by the Company besides Law of the Land. In no manner whatsoever
the Active / Existing DS will represent himself as an employee / owner / partner / management of
the Company.

PROSPECT CUSTOMER - Means a person to whom an offer or a proposal is made by the Direct
Selling Agent to know more about the direct selling opportunity.

Grievances or complaints, if any, shall be resolved in accordance with the Grievance Redresses
Mechanism provided by the company or through arbitration as per laws of the land.

Disputes if any will be resolved in the legal jurisdiction of Ahmedabad courts (India) only.

Balaji Naturocare Pvt. Ltd. does not pay any type of Compensation for sheer act of building the
sales team without any product sales.

Balaji Naturocare Pvt. Ltd. does not charge any amount for subscription or enrolment or levy any
fee for registration / joining charges for becoming a direct seller of the company. To participate
in the CompensationPlan of the company, DS needs to be an active DS.

All rights reserved. The company may change / amend / alter / update any income or payment
calculation method without any prior information. For updates please visit our website:
WWW.BALAJINATUROCARES.COM.

DISCLAIMER - The payout Figures depicted in this document are intended to explain the
components and operation of the Balaji Naturocare Pvt. Ltd. Compensation System. They are
not intended to berepresentative of the income, if any, that a Balaji Naturocare Pvt. Ltd. DS can
or will earn through his or her participation in the Balaji Naturocare Pvt. Ltd. Compensation
System. These Figures should not be considered as guarantees or projections of your actual
earnings or profits. Any representation or guarantee of earnings, whether made by Balaji
Naturocare Pvt. Ltd. or another DS, would be misleading. Success with Balaji Naturocare Pvt. Ltd.
results only from one's individual successful sales efforts, which require hard work, diligence, and
leadership. Your success will depend upon how effectively you exercise these qualities.

All Balaji Naturocare Pvt. Ltd. Products which are displayed on our website are excellent in
quality and consumerfriendly being backed 100% with commitment from Balaji Naturocare Pvt.
Ltd.. In case of any grievance , Pleasevisit our grievance cell as displayed on web for redresses.

For

more  details please visit our website: WWW.BALAJINATUROCARES.COM.
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Balaji Naturocare Private Limited
610, Aviraj Pinnacle, Ahmedbad-382440, India.
+ 91 97 266 240 65

WWW.BALAJINATUROCARES.COM
Info@BalajiNaturocares.com
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